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Classification: Internal Use

This presentation has been prepared solely for use at this meeting. By attending the meeting where this presentation is made or accessing this presentation, you agree to be bound by the following 
limitations. This material is given in conjunction with an oral presentation and should not be taken out of context. 

This presentation has been prepared for information and background purposes only. It does not constitute or form part of, and should not be construed as, an offer of, a solicitation of an offer to 
buy, or an invitation to subscribe for, underwrite or otherwise acquire, any securities of SABIC (the “Company”) any other existing or future member of the SABIC Group (the “Group”) or any other 
company including Saudi Aramco, nor should it or any part of it form the basis of, or be relied on in connection with, any contract to purchase or subscribe for any securities of any such company or 
with any other contract or commitment whatsoever. This presentation does not constitute a prospectus in whole or in part, and any decision to invest in securities should be made solely on the basis 
of the information to be contained in a prospectus and on an independent analysis of the information contained therein.

Any assumptions, views or opinions (including statements, projections, forecasts or other forward-looking statements) contained in this presentation represent the assumptions, views or opinions 
of the Company as of the date indicated and are subject to change without notice. All information not separately sourced is from Company data and estimates. Information contained in this 
presentation related to past performance is not an indication of future performance. The information in this presentation is not intended to predict actual results, and no assurances are given with 
respect thereto.
The information contained in this presentation has not been independently verified, and no representation or warranty, express or implied, is made as to the fairness, accuracy, completeness or 
correctness of the information contained herein, and no reliance should be placed on it. Neither the Company nor its affiliates, advisers, connected persons or any other person accepts any liability 
for any loss howsoever arising (in negligence or otherwise), directly or indirectly, from this presentation or its contents or otherwise arising in connection with this presentation. This shall not, 
however, restrict or exclude or limit any duty or liability to a person under any applicable law or regulation of any jurisdiction which may not lawfully be disclaimed (including in relation to fraudulent 
misrepresentation).

This presentation includes “'forward-looking statements.” These statements contain the words “anticipate,” “believe,” “intend,” “estimate,” “expect” and words of similar meaning. All statements 
other than statements of historical facts included in this presentation, including, without limitation, those regarding the Company’s financial position, business strategy, plans and objectives of 
management for future operations (including cost savings and productivity improvement plans) are forward-looking statements. By their nature, such forward-looking statements involve known and 
unknown risks, uncertainties and other important factors that could cause the actual results, performance or achievements of the Company to be materially different from results, performance or 
achievements expressed or implied by such forward-looking statements. Such forward-looking statements are based on numerous assumptions regarding the Company’s present and future 
business strategies and the market environment in which the Company will operate in the future. These forward-looking statements speak only as of the date of this presentation. Each of the 
Company, the relevant Group entities and their respective shareholders, agents, employees and advisers, expressly disclaims any obligation or undertaking to update any forward-looking 
statements contained herein. You are urged to consider these factors carefully in evaluating the forward-looking statements in this presentation and not to place undue reliance on such statements.

This presentation is not directed to, or intended for distribution to or use by, any person or entity that is a citizen or resident or located in any locality, state, country or other jurisdiction where such 
distribution, publication, availability or use would be contrary to law or regulation of such jurisdiction or which would require any registration or licensing within such jurisdiction. Any failure to comply 
with these restrictions may constitute a violation of the laws of other jurisdictions. 

The information contained in this presentation is provided as of the date of this presentation and is subject to change without notice.
Note: with reference to ICIS in this presentation, ICIS has not seen or reviewed any conclusions, recommendations or other views that may appear in this document. ICIS makes no warranties, 
express or implied, as to the accuracy, adequacy, timeliness, or completeness of its data or its fitness for any particular purpose. ICIS disclaims any and all liability relating to or arising out of use of 
its data and other content to the fullest extent permissible by law.

DISCLAIMER
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In this and all the subsequent slides: USD/SAR Rate: 3.75; Certain figures and percentages have been subject to rounding adjustments.  EBITDA = Income from operations plus depreciation, amortization and 
impairment.  Net Income - Attributable to equity holders to the parent. 

THIRD QUARTER EARNINGS HIGHLIGHTS

OPERATIONAL PERFORMANCE REMAINED RESILIENT
MITIGATED CHALLENGES FROM COVID-19

KEY MESSAGES Q3 2020 PERFORMANCE (In USD Bn)

HIGHER PRODUCT PRICES BENEFITED FROM BETTER
MACROECONOMICS AND INCREASE IN OIL PRICE

FINANCIAL STRENGTH REFLECTED IN SUCCESSFUL
BOND ISSUANCE

SUSTAINABILITY AND INNOVATION – COMMITTED
TO RENEWABLE ENERGY AND CIRCULAR ECONOMY

7.8
Revenue

1.5
EBITDA

0.3
Net Income
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A1/A+/A+
Standalone Credit 

Rating 

RATING REAFFIRMED IN 2020

BOND ISSUANCE SUCCESS STORY

• The success of the issuance
demonstrated the strength of the SABIC
brand and strong interest by a diverse
group of global investors.

• First ever dual listing from a Saudi entity:
listed in both Ireland and Taiwan stock
exchanges.

8%

1%

Q3 (QoQ) 9M (YoY)

Standalone Basis 

OPERATIONAL AND FINANCIAL STRENGTH THROUGH COVID-19 PANDEMIC 

13%
Employees working 

from home

Seamless 
Operations

Safe & Healthy
Employees

0
Lockdowns due to 

pandemic

SABIC VOLUMES
Protect 

people and communities

Secure supply of 
basic & critical goods

Commitment to operate 
as an  essential industry
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SUSTAINABILITY AND INNOVATION

WORLD’S FIRST BLUE AMMONIA SHIPMENT

• A significant step towards a sustainable hydrogen usage and a
circular carbon economy.

• 40 tons of high-grade blue ammonia already dispatched for use
in a zero-carbon power generation, a successful demonstration
of the supply network from Saudi Arabia to Japan.

RENEWABLE ENERGY CIRCULAR ECONOMY & LOW-CARBON 
TECHNOLOGY

WORLD’S FIRST CHEMICAL PLANT TO GO 100% RENEWABLE

• 100MW PV Solar plant, to be fully operational in 2024.

• 25 year deal with Iberdrola, one of the world’s biggest electricity utility
companies to invest EUR 70 million in 263.000 panels.

• Providing polycarbonate solutions produced with 100% renewable power.
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Volumes Prices

Q3 20 vs. Q2 20 8% 11%

Q3 20 vs. Q3 19 8% 19%

SALES DRIVERS

Q3 20 Q2 20 Q3 19 M9 20 2019

EBITDA margin (%) 19% 14% 23% 16% 22%

Net Debt / EBITDA (x) 0.4 0.5 0.2 0.5 0.1

KEY RATIOS

FINANCIAL PERFORMANCE 

RESILIENT OPERATIONAL PERFORMANCE

(USD Bn) Q3 20 Q2 20 % Var Q3 19 % Var M9 20 M9 19 M9 20vs M9 19

Sales 7.81 6.57 19% 8.75 -11% 22.43 27.66 -19%

EBITDA 1.51 0.93 62% 2.03 -26% 3.60 6.36 -43%

Income from Operations 0.56 -0.34 267% 1.01 -44% 0.21 3.46 -94%

Net Income 0.29 -0.59 149% 0.20 48% -0.58 1.62 -136%

Free Cash Flow2 0.74 0.23 225% 0.97 -25% 1.44 2.80 -48%

¹ Restated figures due to change in accounting treatment as announced in Q2 20. Free Cash Flow = operating cash flow  minus capital expenditure. Capital expenditure = Purchase of tangibles and intangibles, 
net. Excluding $ 0.5 Billion purchase of Clariant shares in Q1 20.  Includes FX & other factors. 
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1.4

0.9

1.9

Q3 20 Q2 20 Q3 19

• Chemicals – Benefited from economic recovery in Q3 20

• PE – Steady demand from essential industries

• PP & IS1– Healthier demand from essential industries
and improvement from other end markets (e.g. autos)

¹Performance Polymers and Industrial Solutions.  Including FX & other factors.  Restated figures due to change in accounting treatment as announced in Q2 20.

PETROCHEMICALS AND SPECIALTIES

SALES DRIVERS

EBITDA (USD Bn)

HIGHLIGHTS

HIGHER PRODUCT PRICES AND SALES VOLUMES

Volumes Prices2

Q3 20 vs. Q2 20 7% 13%

Q3 20 vs. Q3 193 6% 17%

PP & IS¹Chemicals
SALES

Volumes 
(%)

Polyethylene (PE)Specialties
1% 18%

18%63%

3
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MAJOR PETROCHEMICALS PRICES CHANGES 
ACROSS THE KEY REGIONS IN Q3 20

% change Q3 20 vs Q3 19
% change Q3 20 vs Q2 20 

Prices Reference CFR/ FOB/CIF from ICIS, S&P Global Platts ©2020 by S&P Global Inc. and Wood Mackenzie. MEG: Mono Ethylene Glycol; MTBE: Methyl Tertiary Butyl Ether; PE: Polyethylene; PP: Polypropylene; PC: 
Polycarbonate. Indicative prices aligned to USA region.  MEG, Methanol & PC price aligned to Asia, MTBE price =average of W. Europe & Asia (ex-China). 

AMERICAS

WESTERN EUROPE

CHINA

<15%

REST OF ASIA

MIDDLE EAST

Americas Europe MEAF China Rest of Asia
MEG
Methanol
MTBE
PE
PP
PC

Region Sales Volume /Global Sales for SABIC

15%-50% >50%

-50%

-30%

-10%

10%

30%

50%

70%
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Packaging Construction Healthcare & Hygiene Transportation Consumer

Demand

Future Trend

Key SABIC 
Product Lines

PolyEthylene (PE) 3 …

PolyPropylene (PP)

MonoEthylene Glycol (MEG)

PolyEthylene (PE)

PolyCarbonate (PC)
PolyPropylene (PP)

PolyPropylene (PP)

PolyCarbonate (PC)

Methyl Tert Butyl Ether (MTBE)

PolyCarbonate (PC)

MonoEthylene Glycol (MEG)

TRENDS IN THE KEY BUSINESS SEGMENTS

Improve Stable Contract

Source on market trends: SABIC Assessment. Industry Demand: compared to pre-COVID19 level for the same period (Q320 vs Q319); Industry Future Trend in Q4 20 vs Q3 20. 3 SABIC’s circular economy main initiatives 
focus on the packaging segment through TRUCIRCLE™ portfolio

Methanol

KEY SEGMENTS WE SERVE



10

Classification: Internal Use

SPREADS FOR KEY PRODUCTS

Spread = Product price (PE, MEG, PP) minus feedstock price (ethane, propane, naphtha). For ethane and propane, prices are aligned to prices in KSA. Naphtha prices are aligned to prices in 
Asia. PE, MEG and PP prices are aligned to prices in China. Ethylene and propylene prices are aligned to prices in N.E. Asia. Sources of prices are ICIS, S&P Global Platts ©2020 by S&P Global 

PE Spread (USD/Ton)                          MEG Spread (USD/Ton)                     PP Spread (USD/Ton)

Ethylene/Naphtha Ethylene/Naphtha Propylene/NaphthaPE/EthyleneEthylene/Ethane MEG/EthyleneEthylene/Ethane PP/PropylenePropylene/Propane
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Volumes Prices2

Q3 20 vs. Q2 20 5% 4%

Q3 20 vs. Q3 19 16% 23%

159

151

166

Q3 20 Q2 20 Q3 19

AGRI-NUTRIENTS

INCREASE IN EBITDA

EBITDA (USD Mn)UREA PRICE (USD/T)

200

250

300

Q3 19 Q4 19 Q1 20 Q2 20 Q3 20

M.E US S.E. Asia

SALES DRIVERS

 Pricing reference CFR / FOB from CRU Group.  Including FX and other effects.

• Increase in urea price driven by a tightness in supply /
demand balance and favorable farm conditions.

• Urea demand improved in India, South East Asia and
South America

HIGHLIGHTS
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¹ Including FX and other factors. 

HADEED

EBITDA (USD Mn)SALES (USD Mn)

Volumes Prices¹

Q3 20 vs. Q2 20 36% 7%

Q3 20 vs. Q3 19 20% 25%

SALES DRIVERS

• Improvement in EBITDA driven by higher sales
volumes with an easing in lockdowns

HIGHLIGHTS

INCREASE IN SALES VOLUMES

-83 16

Q3 20 Q2 20 Q3 19

581

450

615

Q3 20 Q2 20 Q3 19

- 64
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Earnings per Share = Net Income attributable to equity holders of the parent / Number of Shares. 2 By all three Credit Rating Agencies

3RD QUARTER SUMMARY AND OUTLOOK

0.1
Earnings 

per share

0.7
Free cash 

flow

An oversupply in Our Key Products
is Likely to Keep Product Prices and
Margins Under Pressure.

SUMMARY

FINANCIAL PERFORMANCE

(Amounts in USD Bn)

OUTLOOK

Maintain 2020 Outlook - The
Projected Global GDP Growth Rate is
Expected to Contract This Year,
Before Rebounding

0.3
Net Income

7.8
Revenue

1.5
EBITDA

A+/A1
Strong 

Standalone 
Credit Ratings2



THANK YOU
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