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Mohamad Haidar Hello, everyone, and welcome to Al Imtiaz Group first quarter 2021 

earnings call and webcast. This is hosted by Arqaam Securities. This Mohamad 

Haidar from Arqaam Securities, and I am joined today by the Executive of Al Imtiaz 

Group. We have Mr. Nawaf Marafi, Group CEO and board member; Mr. Saad Al-

Zaid, Executive VP ,Corporate Development Department; Mr. Khalid Al-Saeed, 

Executive VP, Financial Investments; Mr. Fahad Al-Sane, Executive VP, Portfolio 

Monitoring and Management; Mr. Saleh Al-Houti, Executive VP, Support Services, 

Mr. Mohamed ElAssal; Senior VP, acting CFO; Mrs. Manar Al-Ghanim, VP, Risk 

Compliance and AML; and Mr. Abdullah Al-Subaiei, VP, Legal Affairs. Without 

further delay, I will now hand over the call to Mr. Nawaf, please go ahead. 

Nawaf Marafi  (Presenting Slide 2) Thank you Mohamad, and welcome everybody. I’ll 

start by pointing out some important information and the disclaimer, please take a 

look at it on slide two at your convenience. Today, we will be giving you an 

overview of the performance and some of the financial highlights for the first 

quarter of 2021. The quarter was followed by a difficult 2020 year, largely due to 

the impact of the corona COVID-19 pandemic. However, we are now seeing a 

recovery, which has shown in the first quarter. 

(Presenting Slide 3) I will go through some of the highlights of this. Our 

profits from operating activities stood at KD 8 million, our EBITDA was KD 3 million, 

our net profit was KD 1.5 million, which is equivalent to one and a half fils earnings 

per share. Our total assets stood at KD 293.5 million. Our total liabilities stood at 

KD 85.9 million. Our shareholder’s equity to the parent was KD 183.8 million, which 

equates to about 177 fils book value per share. 

In terms of the financial ratios, this performance represents a gross profit from 

subsidiaries growth of about 33.4% year-on-year. The net profit to the operating 

profit as a percentage was 16.9%. The return on equity annualized is 

approximately 3.3%, and our return on assets, annualized, is approximately 2.1%. 

I’d like to point out to everybody, as we go through this presentation, that we 

consolidate some of our key portfolio assets with a one quarter lag. Please keep 

that in mind as we go through the presentation. 

I will be calling on some of my colleagues to help me through this presentation. In 

the next set of slides, we’ll be talking about the financial performance and I will 

hand over to my colleague, 

 Mohamed ElAssal. Please go ahead. 
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Mohamed El Assal (Presenting Slide 4) Thank you, Nawaf. Here, we can see the profits from 

operating activities improved to KD 8 million in Q1 2021, recovering from a loss of 

KD 11.3 million in the same period of 2020. Similarly, net profit from operating 

activities increased to KD 0.4 million in Q1 2021, compared to a loss of KD 19.5 

million in Q1 2020. EBITDA increased to KD 3 million in Q1 2021, compared to a 

loss of KD 18.8 million in Q1 2020., and the net profit attributable to the parent 

company increased to KD 1.5 million in Q1 2021, compared to a net loss of KD 

16.5 million in Q1 2020. 

(Presenting Slide 5) Here, we are showing the details of profit from 

operating activities by sector, and we can see that the main contributors are 

pharma and IT technology services. In addition to that, Al Imtiaz recorded a profit 

from discontinued operations of KD 2.4 million in Q1 2021 from the sale of a 

subsidiary.  

(Presenting Slide 6) This slide highlights the decline in operating 

expenses to KD 7.6 million in Q1 2021, compared to 8.2 million in Q1 2020, mainly 

on cost rationalization in the IT technology services segment. 

(Presenting Slide 7) This slide highlights the EBITDA improvement due to 

three main sectors: Pharma, IT technology services, and Financial services, mainly 

real estate. Plus, the improvement of energy and construction sector, which 

resulted from the discontinued operations. 

Nawaf Marafi  (Presenting Slide 8) Thank you, Mohamed. At this point, we’d like to also 

highlight the composition of the portfolio. As you can see, we have a diversified 

portfolio by sector. I’d just like to highlight, at this point, that the net asset value 

that you’re seeing here is actually a composite between carrying values and book 

value, as well as some aspects of real estate that are carried at fair value. So, 

please bear in mind that some of these assets are not necessarily marked to 

market, but on their carrying value. 

The NAV declined, relative to the same period last year, by about 7.5% from KD 

253 million to KD 234 million. This is primarily due to repayment of payables to 

related parties, in addition to provisions and impairments that we took in 2020. As 

you can see on the right-hand side of the slide, we have a healthy balance of 

sectoral exposures. We are exposed to the IT and technology services sector by 

about 19%. This is followed by the real estate sector, both in terms of properties, 

as well as on the financial services side, combined about 28%. 

Our exposure to listed securities is about 11%. Our energy and construction 

segment represents about 7% of the portfolio net asset value. Pharmaceuticals is 

about 10%, and our associates are about 7%. The education segment represents 

about 4% of the net asset value, and the food packaging and processing 

represents about 3% of the portfolio. So, these are the key main components of 
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the portfolio as we closed it in Q1. 

(Presenting Slide 9) When we look at some of the strategic focus that we 

have and growth in terms of our investments, there are several things that we’d 

like to highlight. But before that, I’d also like to give you a brief on our COVID-19 

response. Since the beginning of the pandemic, we’ve focused our efforts on 

preservation of cash and minimizing the impact of the pandemic on our operations, 

and we have assets that operate, not only locally, but regionally and globally. 

We had to take a very wide range of measures, and here are some of them; such 

as reconfiguring, where appropriate, to working from home, and accommodating 

the full and partial lockdowns that we faced, and in some areas, we still continue 

to face. We initiated several cost rationalization initiatives across portfolio 

companies. We also conducted an impact assessment for the short and medium-

term, so that we can best maneuver to face any operational difficulties that arise. 

We’re also continuing to evaluate our strategic direction, in terms of the portfolio 

composition, and continually re-evaluating the assets in the portfolio, as the 

dynamics of the work environment change. We also upgraded our IT infrastructure 

and migrated to Cloud, across most platform companies. At the parent level, we 

continue to manage the liquidity and have cost rationalization efforts. We managed 

to negotiate, last year, postponing our debt obligations at the parent level to 2021; 

and that was also useful, in terms of liquidity preservation.  

In terms of our strategic direction, we are focused on expanding and developing 

portfolio company assets. We continue to support them by investing in the portfolio 

operating assets to fund their growth. We also help portfolio assets to optimize 

their performance, improving their governance systems, their policies and 

procedures. 

From an expansion point of view, we continually look for new operations that are 

in line with our strategic plan that basically drive growth through select industry 

sectors and across multiple geographies, including the GCC and MENA, Asia. 

When such opportunities mature, we try to realize and maximize our investment 

returns through the divestments of these assets at optimal valuations, as much as 

possible. 

Over the next several slides, I’m going to call on my colleague, Mr. Fahad Al-Sane 

to help me here. We’ll take you through some of the key portfolio companies and 

we’ll give you an update on two levels; on the strategic side, as well as the key 

business updates, relative to their performance and their impact on our 

performance. 

(Presenting Slide 10) The first one is the Integrated Technology Holding 

Company. It is a 100% owned subsidiary and it focuses on the GCC and MENA 

markets, currently. It is orientated on a service-based model, and growth from new 
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service offerings, geographic expansion and acquisitions. We view it as a long-

term holding and it is a strategic entity in the portfolio. The financial objective for 

this entity is to continue to grow and improve the dividend payouts. Ultimately, we 

plan to monetize either through a partial listing at some point in time, or through 

strategic partnerships. I’ll hand over to Fahad to give the updates. 

Fahad Al-Sane  Thank you, Nawaf. The focus on ITH has been twofold. We’re 

working in parallel with two objectives. The first is that we have invested heavily in 

two sectors that we believe are going to be the propellant of growth in the future of 

the company, specifically cyber security and Cloud. We have been investing very 

heavily in those two sectors, in order to prime the company to capture what we 

believe are the opportunities available in the market going forward. 

At the same time, we have been working on a cost rationalization exercise in order 

to streamline the operating model and make it more efficient. We can see that 

there are good results, as far as the performance of the company in the specific 

quarter that we are looking at right now, compared to the same period of the 

previous year. At the same time, we have seen that there has been an effect, of 

the current crisis, on the government tendering of contracts. 

We believe now that the various budgets across the GCC are being released, we 

are very hopeful that we will be able to have growth in terms of our ability to capture 

the new tenders that are being offering in those specific sectors in the latter half of 

the year. 

Nawaf Marafi  (Presenting Slide 11) The next portfolio is Dimah Capital Investment. It is 

focused on international real estate investments and we currently own about 

67.8% of the company. It is reported as a subsidiary. It has a broader geographic 

focus in terms of the US, Europe, the GCC region, including Kuwait. The model is 

largely driven around a fee based model, driving the AUM function.   

It is a strategic and core holding for us and the philosophy remains the same, which 

is EBITDA growth with a continued focus on dividend payouts. In the long-run, we 

hope to monetize partially through listing. There were some initial efforts towards 

that, however, due to the pandemic, these have been delayed. I’ll allow Fahad, 

please, to give the key business updates. 

Fahad Al-Sane  Sure. Obviously, real estate, there were pockets of concern in the 

real estate sector globally, specifically when it comes down to hospitality and retail. 

However, Dimah, we can see that now things have started to improve over the 

past quarter or so, and this has manifested itself by its ability to close two significant 

deals of worth in excess of $300 million. And that, basically, has pushed its AUM 

or assets under management to above $1.3 billion. 

We believe, as we said, that things have been improving recently, and we can see 

that there is an uptick, as far as demand for certain specific sectors within the real 
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estate segment. So, we are hopeful that things will improve towards the second 

half of the year as well. Having said that, we have indicated, in our presentation, 

that there was still an impairment and provision that we’ve had to take on those 

sectors. However, we can see that the other sectors have been quite robust, 

especially our offices sector. That has been very, very robust.  The industrial sector 

has been very robust, and they have continued to operate in a very normal fashion. 

Nawaf Marafi  (Presenting Slide 12) The next portfolio company is Al Ritaj Holding 

Company. It’s focused on the manufacturing of generic pharmaceuticals. It 

currently has two assets in Egypt; Pharaonia and Delta Pharmaceuticals. We own 

92.5% of Al Ritaj and its current markets are Egypt, MENA, and Africa. Obviously, 

it is focused on manufacturing. It is, again, a strategic sector for us and we will look 

at options to monetize either through listing or divestment of the assets at the 

appropriate time. This sector has had an interesting performance in 2020 and 

continues to do so. I’ll let Fahad give the update, please. 

Fahad Al-Sane  Thank you. As Nawaf has alluded, the performance in the pharma 

sector has been improving year after year over the past two to three years. There 

has been consistent growth. As far as the top line is concerned, we have been able 

to grow our top line in excess of the overall trend within the Egyptian pharma 

sector, and that has basically helped improve the performance. 

In conjunction with that, there has also been a focus on highly profitable products 

within the portfolio of each company, and that focus has helped us increase our 

profitability quite considerably over the past few quarters. We continue to invest in 

the production lines of both companies in Egypt, trying to de-bottleneck some of 

our capacity constraints, in order to serve the markets better. We feel quite 

comfortable, as far as the performance of both assets. 

As we speak right now, it has been not only the operating upgrade or the 

production line upgrade, but there has also been an upgrade in terms of personnel 

and corporate governance. So, we feel that this is an asset that has been turning 

around very, very nicely over the past few quarters. 

Nawaf Marafi  (Presenting Slide 13) The next asset is Amman Arab University. We own 

98.6% of it. It is a private multidisciplinary university located in Amman, Jordan. 

Obviously, in the education sector. This is an asset that we consider a legacy asset 

in the portfolio and we’ve held it for quite some time. We are trying to drive growth 

through the expansion of the facilities and new specialized offerings, ultimately to 

improve EBITDA and potentially, monetize through a strategic sale. The university 

has significantly improved its performance in the last reporting period and I’ll allow 

Fahad, again, to please give us an update. 

Fahad Al-Sane  Thank you again. As Nawaf said, this has been a legacy asset and 

there has been a concerted effort to improve the performance of Amman Arab 
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University. Needless to say, if you’re well aware of the MENA region, the Jordanian 

market is a tough one and there are certain challenges, as far as the macro 

environment in Jordan is concerned. However, given the current performance of 

the company, we have upgraded the personnel and management, as well as new 

policies with corporate governance. 

It has reached a very good position, as far as the last couple of semesters are 

concerned, where we have consistently beaten our targeted student intake. For 

the first semester of the current academic year of 2020/2021, we have taken more 

than 3,000 students, and that, basically, was the overall capacity that enabled us 

to reach the higher education authorities in Jordan to expand our capacity there, 

and now we have provisional approval to go up to 7,000 (students). 

We have now started our expansion plans in Jordan, in order to expand the 

facilities, and that will take us to the required capacity by the higher education 

authorities. We believe that this plan is going to start in earnest and continue all 

the way throughout 2021 and the first half of 2022. So, we will probably see the 

effects of that expansion plan towards the second half of 2022, specifically the first 

semester of the academic year in 2022/ 2023. 

Given the current situation across the world and given our heavy investments in 

terms of the IT infrastructure within AAU, we have been able to seamlessly transfer 

our education model or lecturing model from a face-to-face model to an online 

model. We have done that successfully and seamlessly. We were one of the first 

higher education institutions in Jordan to be able to achieve that, and we’re very 

proud of that achievement, and things are going very smoothly right now. No 

hiccups whatsoever. However, because of the delay in the start of the semester 

itself, we have not been able to register the full impact of that student uptake, as 

far as the numbers are concerned. But overall, throughout the academic year, we 

believe that the performance is going to improve. 

Nawaf Marafi  (Presenting Slide 14) Thank you, Fahad. The next one is Majd Food 

Company, which is in the food and beverage segment, and packaging and 

processing. We own 61% of Majd Food Company. Its focus is Kuwait and the GCC 

region. It’s a strategic hold for us and similarly, we look to drive a better growth 

and eventually monetize either through an IPO or a partial sale at some point in 

time. Majd Food Company has also had an interesting quarter, and I’ll ask Fahad 

to provide the update, please. 

Fahad Al-Sane  Our focus on Majd was to increase our geographical reach, 

specifically in the GCC, and more specifically, in Saudi Arabia. We have now 

entered a new distribution agreement in Saudi Arabia that is beneficial in twofold. 

The first is that we were able to reduce our overhead expenses, and at the same 

time, it helped us expand our reach quite considerably in Saudi Arabia, which is 

the largest market in the region.  So, we will be seeing very good performance. We 
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believe that we’re going to see a good performance as far as the growth of Majd, 

compared to the last year. We are currently also working on plans to expand the 

existing facilities going forward. 

Nawaf Marafi  (Presenting Slide 15) The next one is Hot Engineering and Construction 

Company. We actually divested this asset to one of our associate companies. The 

transaction was announced a little while ago and we generated KD15.8 million in 

cash out of this transaction and settled, basically, the payables between us and 

the associate, and the net cash that we received was 9.2 million, and we reported 

a gain of about KD 2.4 million out of this.  

(Presenting Slide 16) The next one is Triple e Holding. Triple e is an 

associate. We hold 45.97% of the company. It’s focused on the energy 

construction, oil and gas, and infrastructure segments.  It’s a local play, focused 

on Kuwait and basically, the strategy is to grow the business inorganically, as well 

as drive revenue development in the services, and agencies, and equipment 

rentals area. Again, here, it’s EBITDA growth with the potential to monetize at 

some point in time through IPO. Fahad, please, if you have any key business 

updates. 

Fahad Al-Sane  Triple e is the agent of Sinopec, which is one of the largest oilrig 

service providers to KOC, Kuwait Oil Company. So, the main driver of this business 

will probably be towards how many rigs Sinopec are actually servicing with KOC. 

As a result of the increase in the rig count, we have seen an uptick in the 

performance of Triple e for the quarter and hopefully, when more of those rigs are 

being serviced by Sinopec, we will see a better performance as well. 

Nawaf Marafi  (Presenting Slide 17) The final key portfolio asset that I’d like to highlight 

briefly is Al-Imtiaz International Real Estate Company. Effectively, this holds the 

Al-Dhow Tower asset. It’s the sole asset under the company, which is the 

corporate headquarters of Al Imtiaz. Our rental fees continue to be strong at KD 

1.62million, and this excludes the floor that we are in.  

(Presenting Slide 18) I’d like to move on now to talk about our corporate 

development activities.  We aim to grow, as we spoke about earlier, through 

investments and delivering value at maturity through divestitures. We focus on 

acquisitions, direct investments, and private equity type transactions. Our focus 

continues to be the GCC and MENA on a primary basis, and our objectives are to 

create value through privileged access to transactions through a rigorous 

investment process, in line with best practices. 

Our strategy is to identify regions and sectors with strong fundamentals and where 

we can extract value out of opportunities. We have a team of highly qualified 

professionals with more than 50 years of combined experience in the region’s 

private equity and M&A segments. We’ve had challenges during the COVID-19 
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pandemic. However, we also see that this provides an opportunity as we start to 

shape with the changing dynamics. 

We are starting to see an inflow of deals that we’re looking at. During Q1, we 

screened several opportunities within the MENA region, mainly in Kuwait, the 

Kingdom of Saudi Arabia, and UAE. Some of these transactions are at different 

stages of negotiation. Some of them are at advanced stages and obviously, if and 

when we are close to closing a deal, we’ll announce such transactions. We’ve had 

one divestment that we spoke about, which was HOTECC to an associate 

company. 

(Presenting Slide 19) In terms of our financial investment activities. We’re 

focused on providing liquidity and returns from short to medium-term investments 

in multiple asset classes globally. So, this area focuses on public equities, IPOs, 

private offerings, and sukuks. We have a wide geographic footprint here, whether 

it’s MENA, the US, or the EU. And similarly, we have a robust process. Recently, 

we acquired a 3.3% stake in a MedTech company, based in Switzerland with 

operations in the US. 

During Q1, we expanded the portfolio to the US and European equities markets, 

with exposure to renewables, e-commerce, and transportation. We continue to 

also rebalance our Kuwait listed equities portfolio and we continue to monitor and 

review positions and listed associates in Kuwait for either increasing our positions 

in interesting opportunities or reducing these positions, as the case may be. We 

also continue to monitor the GCC market for appropriate entry points. 

We have two managed funds that are in liquidation, and these are in the last stages 

of the final distributions ongoing to unit holders.  

(Presenting Slide 20) I’d also like to highlight some of the valuation metrics 

here, vis-à-vis Al Imtiaz’s stock price and the book value.  Now, as you can see, 

the comparable between 2017 and 2021, when the market price was about 168 

fils, we were trading at a discount of 10% to book value at about a 29% discount 

to NAV. 

At the end of Q1 2021, the stock closed at about 109 fils, which represents a 39% 

discount to book value and about a 48% discount to our net asset value. When we 

also look at our parent operating expenditure, it’s well contained. It’s only 5% of 

market cap and 2% of total assets in 2020, and you can see that on the graph 

comparison between the two years 2019 and 2020. 

(Presenting Slide 21) I’d like to also take this opportunity to touch on some 

of the initiatives related to sustainability. Al Imtiaz is committed to aligning its 

values and business strategy with social and economic needs, by including 

responsible and ethical business practices. We have between Al Imtiaz and its 

subsidiaries, 2,799 full-time employees from 20 different nationalities; 649, or 23% 
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of which are women. 

From our environmental achievements, we’d like to highlight a couple of the 

achievements we’ve had in the past period. We continue to participate in the 

recycling of electronic waste to preserve the environment. We’ve adopted a new 

energy savings lighting system at the corporate headquarters, which saves about 

70% to 90% of the lighting energy consumption.  

In terms of community and social responsibility, which we are very active and 

we’ve supported the Kuwait Autism Society, the Kuwait Heart Association, the 

National Cancer Awareness campaign, and we continually utilize the Zakat pools 

to help support the eradication of poverty, whether it’s within the region or even 

abroad, obviously through the appropriate channels. In terms of our governance 

systems, we try to achieve, as much as possible, transparency, in terms of our 

policies and regulations. And that also facilitates the decision-making process. 

We have separation between the Board of Directors and Executive Management 

roles. Two of our Board Members are independent members. All of the members 

in our audit committee are non-executive members. Our Nominations and 

Remunerations Committee, two of the Board members are non-executive and one 

member is independent. We have an independent Fatwa and Sharia Supervisory 

Board, which is appointed by the General Assembly, and we continue to work with 

the regulatory authorities to have effective fraud risk control policies. 

(Presenting Slides 22 and 23) As we come to the close of the 

presentation, before we take questions, we have here the last two slides, which 

are our profit and loss, which show the segmental reporting, as well as the income 

statement, as presented, as well as the balance sheet, as well as the capital 

structure and the total debt to equity function, as shown. That concludes our 

presentation. I thank you for listening and we’re happy to take any questions, at 

this point, that you may have. And I will hand back over to you, Mohamad, for that. 

Mohamad Haidar Thank you, Mr. Nawaf. Operator, we may now open the floor for Q&A. 

Operator  Thank you. To reiterate, if you would like to ask a question, please submit 

it via the chat function on the webcast link. 

Mohamad Haidar We have a few questions on Humansoft, so I’m going to group them into 

one question. How do you classify your investment in Humansoft? And how should 

we think about this stake, going forwards? 

Nawaf Marafi  From an accounting point of view, we classify Humansoft as a financial 

asset at fair value through profit and loss. Obviously, we are no longer major 

shareholders in Humansoft, and we are below the 5% threshold, as was reported 

on the stock exchange. We view it, as we do any equity stock that we hold in our 

portfolio. 
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Mohamad Haidar Thank you. We also have a question, how should we think about Al Imtiaz’s 

growth going forwards? 

Nawaf Marafi  As explained, Al Imtiaz grows through new investments that we make, as 

well as through its portfolio companies, which we continue to support and drive 

their growth, until they reach a point of maturity, at which point, we divest and we 

repeat the cycle. So, this is a typical model for the type of company that we are, 

and that’s how growth is derived. 

Mohamad Haidar Understood. We have a question on subsidiaries. Which subsidiaries were 

most affected by COVID related developments? 

Nawaf Marafi  Obviously, the subsidiaries that were most impacted by COVID were the 

subsidiaries that are focused on the real estate segment, with exposure to the 

hospitality sector. Dimah Capital operates in that space. Other subsidiaries that 

were impacted, but differently, included Majd Foods, during the early part of the 

COVID pandemic, when we had full lockdowns and borders were shut down. 

Obviously, that created an impact in terms of exports. However, a lot of these 

challenges have been addressed. Similarly, our contracting/construction activities, 

when we had the HOTECC, as well as Triple e, although it’s just an associate, we 

had, obviously, issues when we had the lockdowns with a lot of the staff not being 

able to go to site. But again, a lot of these issues have been ironed out with the 

various authorities now, compared to what they were at the beginning of the 

pandemic. So, these were the ones that were most impacted. 

We’ve obviously had some segments that have benefitted, such as the 

pharmaceutical segment, and we’ve seen considerable growth, as was reported. 

Al Ritaj and its companies have done well, in that sense. Similarly, Amman Arab 

University was ready with an online platform, and grew by providing the services 

through the technology platform, and that helped it to expand during the period. I 

hope that answers the question. 

Operator  Thank you. Mohamad has become briefly disconnected, so thank you for 

your patience, whilst we wait for him to be reconnected. 

Nawaf Marafi  Until Mohamad comes back, maybe I can pick up a couple of these 

questions, if I can see them. There’s a question here, can you please comment on 

COFE District. A quick comment on its operations and expected contribution would 

be helpful.  

This is something that we’ll speak about in the next reporting period, so this 

transaction would be recorded in Q2. And we’ll appreciate it if you could hold on to 

that question until the next reporting period. 

Can you please discuss the IT and pharma subsidiaries a little bit more from an 
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operating environment perspective? How do you expect these two assets to grow, 

going forward, and how are you coping with competition?  

I’ll answer the IT segment and Fahad, you can help me to answer the pharma 

segment. On the IT side, as stated, we’ve been investing in developing our cloud 

and cyber security functions. We’ve established two divisions under the assets that 

are now looking to grow and expand in the GCC region. 

We’ve also been expanding our geographic footprint in new markets. We’re 

targeting the Kuwaiti market, the Saudi Arabian market, and the UAE markets 

primarily. And then from that, we’d use them as a platform, again, to grow to the 

wider MENA region.  

We think that there are areas that have a high degree of competition, and we’ve 

been focusing on areas where there is more of a requirement for specialization 

and know-how, in terms of the technology, and we think that areas of cloud 

computing and cyber security will position us very well in terms of future growth. 

Fahad, if you’d like to talk about the pharma prospects. 

Fahad Al-Sane  Sure. With regards to pharma, you have to basically look at it from 

the overall Egyptian pharma market. There are the multinationals and there are 

the local players. We’re not competing against the multinationals, obviously. We’re 

looking at consolidating our position within the local market players. We believe 

that we can compete in two ways. As I explained earlier, we are de-bottlenecking 

our production lines and we have already started that process. 

Hopefully, towards the end of the year, we can see that these plans will be up and 

working. The second thing is that we believe that we have a very competitive cost 

structure, and we can compete in terms of that as well within the Egyptian pharma 

market. So, overall, as you have seen here, we have been consistently beating the 

growth in value, as far as the revenue or the overall market growth is concerned. 

Mohamad Haidar Thank you, Mr. Nawaf and Fahad. We have a question on leverage. We 

see that leverage in Q1 has dropped from 32% in 2020 to 23% in Q1 in 2021. Is 

this a sustainable ratio for Al Imtiaz going forwards? 

Nawaf Marafi  Basically, in terms of the capital structure, obviously, 23% debt equity ratio 

is very low. And it will continue to fluctuate as a function of how we operate. So, 

whenever we make investments, we will, seek financing for the acquisitions, and 

this will obviously have an impact on the leverage ratio. Whenever we monetize or 

exit, this will also be impacted. 

For the period between 2020 and 2021, the large shift is because of the decline, 

due to the exit of our subsidiary HOT Engineering and obviously, because we were 

consolidating their financials into our financials.  This is no longer the case. So, 

that produced the overall consolidated leverage that you are seeing in the 
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financials. 

Mohamad Haidar Thank you. Understood. I have a question. Can you please comment on 

COFE District? Do you have any comments on that. 

Nawaf Marafi  Mohamad, we said that this is a transaction that occurred in Q2, and we’ll 

have more to say about that in the next quarter presentation. We are, obviously, 

very excited. It is a new investment. We’re excited about this investment and it’s a 

segment that overlaps both tech and F&B, primarily in the coffee vertical, and we 

think that this is going to be a very exciting investment for us and we’ll have more 

to say about that in the next quarter’s reporting. 

Mohamad Haidar Very clear. 

Operator  If I may reiterate for a final time, to submit a question, it is via the chat 

function on the webcast link. 

Mohamad Haidar It seems we don’t have any other questions. I would like to thank you, Mr. 

Nawaf, and to thank the whole team. Thank you, everyone, for joining. Mr. Nawaf, 

do you have any closing remarks? 

Nawaf Marafi  I’d just like to thank everybody for their attendance and their patience and 

for listening, and we look forward to having the next discussion in the following 

quarter. Thank you very much. 

Mohamad Haidar Thank you very much. 
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This document has been prepared and issued by Al Imtiaz Investment Group Company, K.S.C. (“AIIG”), a public company listed
on Boursa Kuwait, which is regulated by Kuwait Capital Markets Authority, Central Bank of Kuwait, and Kuwait Ministry of
Commerce and Industry.

The purpose of this document is to provide information solely to the addressee. This document is published for informational and
promotional purposes only and it is not an invitation for investment of any kind. The information in this document does not
constitute tax advice. Nothing contained in this document should be relied upon as a promise or representation towards future
results or events. For the avoidance of doubt, past performance is not a reliable indicator of future performance. The recipient of
this document agrees to always keep confidential the information contained herein or made available in connection with it or any
further elaboration.

This document is intended for distribution only to a Professional Client and must not, therefore, be delivered to, or relied on by, a
Retail Client. The information in this document does not purport to be comprehensive. While this information has been prepared
in good faith, no representation or warranty, express or implied, is or will be made. AIIG (or any of its officers, employees, or
agents) shall not be liable to the recipient, or any third party, for the inaccuracy or incompleteness of the information in this
document or any other written or oral information provided, or for honest and reasonable mistakes.

AIIG gives no undertaking to provide the recipient with access to any additional information or to update this document or any
additional information or to correct any inaccuracies in it, which may become apparent.

This document cannot be quoted or reproduced without the prior written consent of AIIG. This document is owned by AIIG and
is privileged and proprietary and is subject to copyrights.

Parties interested in receiving further information on AIIG, please contact +965 1822 282 or e-mail IR@alimtiaz.com
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Key Financial Metrics Key Financial Ratios

33.4%
Gross Profit from 
Subsidiaries Growth % 
(Y-o-Y)

16.9%
Net Profit to 
Operating Profit1 %

3.3%
Return on Equity2

%

2.1%
Return on Assets2

%

Capital Intelligence rating of Al Imtiaz is BBB long-term, A3 short term with a stable outlook

1. Parent net profit over Profit from Operating Activities Ex. Provisions
2. Annualized

Sectors

Geography

Al Imtiaz operating portfolio companies continues to deliver strong recovery on q-o-q basis.
Net Profit increased to KD 1.5 mn in Q1 2021 compared to a loss of KD 16.9 mn in Q1 2020 on lower revaluation 

losses on Real Estate and Financial Investments as well as lower operating expenses.

KD 8.0
Profit from Operating 
Activities (mn)

KD 1.5
Net Profit 
(mn)

Sectors

Geography

1.5 fils
Earnings Per 
Share

KD 293.5
Total Assets
(mn)

KD 183.8
Parent Equity
(mn)

177 fils
Book Value Per 
Share

KD 3.0
EBITDA
(mn)

KD 85.9
Total Liabilities
(mn)

Contributions for some of the key portfolio assets are consolidated in AIIG on a quarter-lag basis.
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Q1 2021 Financial Performance

Net Profit from Operating Activities 

EBITDA Net Profit

4

Profit from Operating Activities 

• The contribution of the key portfolio assets to AIIG’s consolidated Q1 2021 figures is based on the performance of these assets during the previous quarter which is Q4 2020. 
• Change in fair value of investment properties amounted to a loss KD 0.05 million in Q1 2021 as compared to a loss of KD 6.6 million in Q1 2020 * All numbers in KD million unless specifically mentioned otherwise

(16.9)
(14.0)

(16.5)
(21.0)

1.5 

Q1 2020 6M 2020 9M 2020 2020 Q1 2021

(11.3)

1.7 

6.3 
8.5 8.0 

Q1 2020 6M 2020 9M 2020 2020 Q1 2021

(19.5)

(12.9) (14.6)
(19.1)

0.4 

Q1 2020 6M 2020 9M 2020 2020 Q1 2021

(18.8)

(11.5) (13.2)
(16.9)

3.0 

Q1 2020 6M 2020 9M 2020 2020 Q1 2021
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Performance Discussion

1. Operating Portfolio Revenue is the sum of the contribution to the group consolidated revenue from various investments in subsidiary companies operating 
across multiple sectors including: Real Estate, Pharmaceuticals, Education, F&B Processing and Packaging, IT & Technology Services and Energy and Construction 

* All numbers in KD million unless specifically mentioned otherwise

Q1 2021 Profit from Operating Activities – KD 8.0 mn

• Covid-19 has had a significant impact on the economy and on the business especially during the first half of 2020. The gradual recovery started in the second
half of 2020 with the upliftment of lockdown restrictions and improvement in the business sentiments.

• Total Profit from Operating Activities significantly improved to KD 8.0 mn in Q1 2021, recovering from a loss of KD 11.3 mn in Q1 2020.

• Net Profit from Operating Activities increased to KD 0.4 mn in Q1 2021 compared to a loss of KD 19.5 mn in Q1 2020.

• Net profit attributable to parent company increased to KD 1.5 mn in Q1 2021 compared to a net loss of KD 16.9 mn in Q1 2020.

• IT and Technology Services achieved a solid Y-o-Y growth in Profit from Operating Activities of 184% in Q1 2021.

• Pharma segment showed resilience and delivered a strong growth of 11% in Profit from Operating Activities on a Y-o-Y basis.

• Al Imtiaz recorded a profit from discontinued operations of KD 2.4 mn in Q1 2021 from the sale of HOTECC (a subsidiary in the Energy and Construction
segment) to an associate.
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Expenses from Operating Activities
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Operating Expenses Q1 2021 KD 7.6 mnOperating Expenses Q1 2020 KD 8.2 mn

Notes:
• Operating expenses for HOTECC under Energy and Construction are now recorded under an associate and are no longer consolidated  * All numbers in KD million unless specifically mentioned otherwise

Operating Expenses declined from KD 8.2 mn in Q1 2020 to KD 7.6 mn in Q1 2021 mainly on cost rationalization in the 
IT & Technology Services segment

30%

23%

100%1%7%9%13%20%43%7%

29%

100%1%11%11%12%26%28%11%
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Q1 2021 EBITDA

7* All numbers in KD million unless specifically mentioned otherwise1. Operating EBITDA is the sum of the contribution to the group consolidated revenue from various investments in subsidiary companies operating 
across multiple sectors including: Real Estate, Pharmaceuticals, Education, F&B Processing and Packaging, IT & Technology Services and Energy and Construction 

2.     Operating EBITDA as per financial statements revenue classification

Q1 2021 EBITDA – KD 3.0 mn

Pharmaceuticals Energy and 
Construction

F&B Processing 
and PackagingEducation AIIG Real Estate 

Properties

Gain / (Loss) from 
Listed Securities 

Investment

IT & Technology 
Services

Financial Services
(Real Estate) Associates Parent & Others Q1 2021 EBITDA

Pharmaceuticals Energy and 
Construction

F&B Processing 
and PackagingEducation AIIG Real Estate 

Properties

Gain / (Loss) from 
Listed Securities 

Investment

IT & Technology 
Services

Financial Services
(Real Estate) Associates Parent & Others Q1 2020 EBITDA

Q1 2020 EBITDA – KD (18.8) mn
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Q1 2021 Asset Allocation
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Balanced Portfolio with Sectorial Diversification 

Portfolio NAV as on Mar-21

KD 
234 mn

Portfolio NAV as on Mar-20

* All numbers in KD million unless specifically mentioned otherwise

NAV declined by 7.5% in Q1 2021 compared to KD 253 mn in Q1 2020 mainly on the settlement of related party 
payables, provisions on the real estate and education segments, and the impairment of other investments

KD 
253 mn

1. Portfolio NAV is calculated based on a mix of carrying value and book value for listed subsidiaries and fair value for real estate properties

16%

16%

15%

8%
11%

8%

7%

5%
3%

7%
5%

IT & Technology Services

Financial Services (Real Estate)

AIIG Real Estate Properties

Listed Securities Investments

Energy and Construction

Pharmaceuticals

Associates

Education

F&B Processing and Packaging

Parent and Others

Cash & Equivalents

19%

14%

14%
11%

7%

10%

7%

4%
3%

7%
4%

IT & Technology Services

Financial Services (Real Estate)

AIIG Real Estate Properties

Listed Securities Investments

Energy and Construction

Pharmaceuticals

Associates

Education

F&B Processing and Packaging

Parent and Others

Cash & Equivalents
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Strategic Focus on Growth and Investment Exits

Continue to optimize 
performance, governance 
system, policies and 
procedures.

Expand/Develop Assets
Invest in core portfolio operating 
assets to fund their growth.

Optimize Assets

Strategic plan drives growth 
through priority industry 
sectors and across multiple 
geographies including GCC 
and MENA.

Explore New Opportunities
Realize/maximize 
investment returns through 
divesting assets at optimal 
valuations.

Divestment of Assets

Strategic Direction

9

• Initial response due to COVID-19 focused on cash
preservation and minimizing impact on operations.

• Reconfigured to work from home to accommodate full
and partial lockdowns.

• Initiated several cost rationalization initiatives across
platform companies.

• Commenced sector-wise impact assessment for the
short and medium term.

• Strategy and portfolio composition reevaluation
exercise ongoing.

• Upgrades to the IT infrastructure and migration to
cloud.

• Managing liquidity and cost rationalization.

• Managed to negotiate postponing debt obligations to
2021.

Covid-19 Response
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Key Operating Portfolio Companies
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Key Business Updates

Brief 
Description Regional IT and Technology Services Company

Ownership/Control 100%

Reported As Subsidiary

Reporting Segment IT and Technology Services

Sector IT and Technology Services

Current markets GCC, MENA

Model and Strategy Service-based model,  growth through new services 
offerings, geographic expansion and acquisitions. Strategic 
core sector, long term hold

Financial Objectives EBITDA growth, dividend payout.  Potential to monetize 
partially through listing and/or new strategic partnerships

Investment Thesis

Integrated Technology Holding

• The ITH group of companies has over 1,200 employees across the region.

• During Q1 2021, ITH accounted for 18.7% of Al Imtiaz Investment portfolio NAV
and contributed 35.2% of Al Imtiaz profit from operating activates, 21.7% of
EBITDA and 10.3% to its net profit.

• The COVID-19 pandemic continues to affect part of the IT sector negatively
which has spilled over from 2020 as large government tenders are still being
delayed along with the effects of postponing mega events such as the Dubai
Expo 2020.

• The cost rationalization exercise that was undertaken in 2020 helped reduce
overhead costs by KWD 0.35 million reported in Q1 2021 compared to Q1 2020,
a decrease of 33% YoY.

KD 2.8 mn

Profit from Operating 
Activities Ex. Provisions

Q1 2021

KD 653 K 

EBITDA 

Q1 2021

KD 44 Mn | 19%

NAV and 
Contribution

• The contribution of the key portfolio assets to AIIG’s consolidated Q1 2021 figures is based on the performance of these assets during the previous quarter which is Q4 2020. 
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Key Operating Portfolio Companies

Dimah Capital Investment
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• Dimah capital currently manages an international real estate portfolio worth slightly
over USD 1.36 Bn. This includes new assets under management of USD 503 Mn
acquired in 2020 and providing stable management fees across 5 assets.

• The portfolio consists of 57 different properties that are distributed over 19
investment portfolios and allocated within 7 diverse sectors in US, UK, and Europe.

• Dimah successfully closed two new investments totaling USD 308 million
(approximately KD 93.3 million) and reported in Q1 2021.

• Dimah’s largest exposure to real estate assets are in the hospitality, retail, and
office segments. The hospitality and retail segments continued to suffer, which led
to further impairments and provisions totaling KD 7.2 million reported in Q1 2021.

Key Business Updates

Brief 
Description

International real estate investment  management company 
focused on higher yielding, cash generating real estate 
assets

Ownership/Control 67.8%

Reported As Subsidiary

Reporting Segment Financial Services

Sector Real Estate Investments

Current markets US, Europe, GCC, Kuwait

Model and Strategy Fee-based AUM driven model with light development.  
Growth through geographic diversification. Strategic core 
sector, long-term holding

Financial Objectives EBITDA growth, dividend payout.  Potential to monetize 
partially through listing

Investment Thesis

KD 865 K

Profit from Operating 
Activities Ex. Provisions

Q1 2021

KD (954) K 

EBITDA 

Q1 2021

KD 32 mn | 14%

NAV and 
Contribution

• The contribution of the key portfolio assets to AIIG’s consolidated Q1 2021 figures is based on the performance of these assets during the previous quarter which is Q4 2020. 
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Key Operating Portfolio Companies
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Key Business Updates

Brief 
Description

Manufactures branded generic pharmaceuticals in Egypt
(through Pharo and Delta Pharmaceutical) with an
international distribution network.

Ownership/Control 92.5%

Reported As Subsidiary

Reporting Segment Healthcare

Sector Pharmaceuticals

Current markets Egypt, MENA, Africa.

Model and Strategy Manufacturing based model, growth through new product
offerings, geographic expansion and acquisitions. Strategic
core sector, long-term hold

Financial Objectives EBITDA growth, dividend payout. Potential to monetize
through listing and/or divestment of assets.

Investment Thesis

Al Ritaj Holding (RHC)

KD 3.6 mn

Profit from Operating 
Activities Ex. Provisions

Q1 2021

KD 1.6 mn

EBITDA 

Q1 2021

KD 24 mn | 10%

NAV and 
Contribution

• After the slowdown in the first 9 months of 2020, the Egyptian pharmaceutical
market showed signs of recovery in Q4 2020 achieving a growth of 2.6% in
volume and 9.6% in value.

• RHC subsidiaries have outperformed the market, reporting an average growth
of 14% in sales value (local market sales) and reported in Q1 2021.

• The two subsidiaries, Delta and Pharo, continued to focus on portfolio
optimization by focusing sales towards high profit products, leading to an
average of 4% increase in net profit margins compared to Q4 2019.

• The subsidiaries achieved a growth of 21% in net income reported in Q1 2021,
compared to the same period in the previous year.

• Both subsidiaries continued to invest in production lines where Delta has added
a new Solid-Forms machine and Pharo installed a new Coating machine.

• The contribution of the key portfolio assets to AIIG’s consolidated Q1 2021 figures is based on the performance of these assets during the previous quarter which is Q4 2020. 
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Key Business Updates

Brief 
Description

Private multidisciplinary university that offers specialized 
undergraduate and postgraduate courses

Ownership/Control 98.6%

Reported As Subsidiary

Reporting Segment Education

Sector Education

Current markets Jordan

Model and Strategy Legacy asset,  strategic core sector.  Growth through 
expansion of facilities and new specialized offerings

Financial Objectives EBITDA growth, dividend payout.  Potential to monetize 
through strategic sale

Investment Thesis

Amman Arab University

• The university achieved a record number of students in the first semester
2020/2021 where it managed to cover the entire capacity with the total number
of students exceeding 3000.

• AAU was able to obtain the approval of the Higher Education Accreditation and
Quality Assurance Committee to raise the overall student capacity to almost
7000 starting from the second semester 2020/2021.

• The university has begun excavation works to construct new buildings to
accommodate for the new student capacity

• Due to COVID-19, AAU continues to instruct all lectures online. This caused a
delay to the start of the first semester 2020/2021, which led to the decline in
revenues and EBITDA reported in Q1 2021 by 5% and 64% respectively.
However, the yearly performance is expected to improve.

KD 835 K 

Profit from Operating 
Activities Ex. Provisions

Q1 2021

KD 64 K 

EBITDA

Q1 2021

KD 9 mn | 4%

NAV and 
Contribution

• The contribution of the key portfolio assets to AIIG’s consolidated Q1 2021 figures is based on the performance of these assets during the previous quarter which is Q4 2020. 
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Key Operating Portfolio Companies
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Brief 
Description Food and beverage processing and packaging company

Ownership/Control 61%

Reported As Subsidiary

Reporting Segment Food and Beverage

Sector F&B Packaging and Processing

Current markets Kuwait, GCC

Model and Strategy Manufacturing based model. Growth through new product  
offerings, geographic expansion and acquisitions. Strategic 
core sector, long term hold

Financial Objectives EBITDA growth, dividend payout.  Potential to monetize 
partially through IPO and/or partial sale

Investment Thesis

Majd Food Company Key Business Updates

• Majd Food company is currently headquartered in Kuwait with presence in all
GCC markets and has started expansion and market development activities in
KSA and UAE.

• Improved contract terms with KSA new distributer contributed to reducing the

total selling and marketing expenses by 6%, reported in Q1 2021.

• Substantial growth in KSA market coverage with the company’s products being

available at 1,706 points of sale by the end of the reporting period, compared to

263 points in the pervious year’s quarter.

KD 597 K 

Profit from Operating 
Activities Ex. Provisions

Q1 2021

KD (220) K 

EBITDA 

Q1 2021

KD 7 mn | 3%

NAV and 
Contribution

• The contribution of the key portfolio assets to AIIG’s consolidated Q1 2021 figures is based on the performance of these assets during the previous quarter which is Q4 2020. 
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Key Operating Portfolio Companies
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Key Business Updates

Brief 
Description

Engineering, construction and maintenance contracting 
company that caters to oil & gas, infrastructure and 
construction industries

Ownership/Control Divested from Investment

Reported As Was reported as a Subsidiary

Reporting Segment Oil, Gas and Construction

Sector Energy and Construction

Current markets Kuwait, GCC

Model and Strategy Core sector.  Revenue development through backlog, 
agencies, equipment rentals/leasing and align with local  
sector development

Financial Objectives Divestiture completed.

Investment Thesis

House of Trade Engineering 
and Construction Company (HOTECC)

• AIIG divested its ownership of HOTECC to an associate during Q1 2021 for an
amount of KD 15.8 mn.

• The Group had collected the sale consideration and settled an amount of KD 9.2
mn towards related party payables.

• The gain from the sale amounted to KD 2.4 mn.
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Key Operating Portfolio Companies
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Key Business Updates

Brief 
Description

Engineering, construction and maintenance contracting 
company that caters to oil & gas, infrastructure and 
construction industries

Ownership/Control 45.97%

Reported As Associate

Reporting Segment Oil, Gas and Construction

Sector Energy and Construction

Current markets Kuwait

Model and Strategy Growth through business development and acquisitions.  
Revenue development in services, agencies, equipment 
rentals/leasing and align with local sector development 

Financial Objectives EBITDA growth, dividend payout.  Potential to monetize 
partially through IPO and/or strategic sale

Investment Thesis

Triple E Holding

• As of Q1 2021, Triple E services 51 rigs for SINOPEC’s drilling activities with
Kuwait Oil Company (KOC).

• Triple E also has agency and trading businesses that have been qualified for
the KOC projects.

• AIIG share of results from Triple E performance during Q1 2021 increased by
40% YoY due to higher rig count vs. same period last year.

• During Q1, Triple E increased its position in HOTECC.

KD 149 K 

Profit from Operating 
Activities Ex. Provisions

Q1 2021

KD 149 K 

EBITDA

Q1 2021

KD 16 mn | 7%

NAV and 
Contribution

• The contribution of the key portfolio assets to AIIG’s consolidated Q1 2021 figures is based on the performance of these assets during the previous quarter which is Q4 2020. 



www.alimtiaz.com

Key Operating Portfolio Companies

17

Key Business Updates

Brief 
Description

Real estate investment and facility management company.  
Primarily owns 29 floors of the Al-Dhow Tower 
(Imtiaz Head Office).

Ownership/Control 100%

Reported As Subsidiary

Reporting Segment Real Estate Properties

Sector Real Estate Properties

Current markets Kuwait

Model and Strategy Rental income and facility management fees

Financial Objectives Dividend payout.  Long term hold

Investment Thesis

• Al-Dhow Tower is currently the sole asset:

• Accounts for approximately 11.9% of the portfolio NAV.

• Last valuation of KD 27.9 million.

• Al-Dhow Tower is Pledged against Murabaha.

• Rental Income during March 2021 was KD 0.46 million compared to KD
0.44 million in March 2020 , of which KD 83,732 thousand was from the
parent company AIIG.

• Rental yields approximately KD1.62 million excluding AIIG Floors.

Al-Imtiaz International
Real Estate Company

KD 329 K

Profit from Operating 
Activities Ex. Provisions

Q1 2021

KD 293 K

EBITDA

Mar-2021

KD 27 mn | 12%

NAV and 
Contribution
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Key Business Updates

Brief 
Description

Al Imtiaz aims to grow through investments and delivering 
value at maturity through divestitures

Focus Areas Mergers & Acquisitions, Direct Investments, Private 
Equity

Geographical Footprint GCC, MENA

Investment process 
& Objective

Creating strategic value through privileged access to 
transactions and a rigorous investment process in-line with 
best practices to ensure strategic fit and financial 
attractiveness

Model and Strategy Identifying regions and sectors with sound fundamentals 
and capturing and extracting the value of these 
opportunities 

Experience Highly qualified personnel in the corporate development 
team with a combined experience of more than 50 years in 
the regions focusing on PE and M&A

Strategy and Capabilities

Synopsis

• The Covid-19 pandemic has been challenging to various sectors and AIIG has
been closely monitoring its target sectors to capture value and diversify its
portfolio.

• Several portfolio assets have been identified for divestment that will provide
capital gains and fuel the expansion plans of AIIG.

• During Q1, AIIG screened several opportunities within the MENA region and
mainly Kuwait, KSA, and UAE with certain targets at an advanced stage of
negotiation.

• During Q1, AIIG completed the divestment of its subsidiary HOTECC for a
value of KD 15.8 mn and realized gains of KD 2.4 mn.
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Financial Investments Activities
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Key Business Updates

Brief 
Description

Al Imtiaz financial investment activities are focused on 
providing liquidity and returns from short-medium term 
investments in multiple asset classes globally.

Focus Areas Public equity, IPO’s, Pre-IPO’s, Private offerings & 
Sukuks

Geographical Footprint MENA, US & EU

Investment process 
& Objective

Robust investment evaluation and risk management 
practices in place to achieve superior risk-adjusted returns 
vis-a-vis the benchmarks

Model and Strategy Identifying securities with sound fundamentals and 
capitalizing on short-term event-driven opportunities

Experience Highly qualified personnel with a combined experience of 
more than 30 years in the regional and international capital 
markets

Strategy and Capabilities

• Acquired 3.3% stake in a MedTech company based in Switzerland and with
operations in the US.

• During Q1, expanded portfolio into US and European equities, with new
exposure to renewable energy, e-commerce, and transportation sectors.

• Continued to rebalanced the Kuwait listed equities portfolio and continued to
monitor and review positions in listed associates in Kuwait.

• Continuing to monitor GCC markets for appropriate entry points.

• Liquidation of AIIG managed funds is in its last stages with final distribution
ongoing to unit-holders.

Synopsis
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Valuation Metrics
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Al Imtiaz is trading at a significant 
discount1 to its BV and NAV and at a 
wider discount to its 5-year average

1. Share price as of Mar 31st 2021, NAV and BV as of Q1 2021

Parent OpEx well contained at only 5% of 
Market Cap and 2% of Total Assets in 

2020

1.9% 1.9%

5.0%
5.3%

2019 2020

% of Total Assets

% of Market Cap

158

109

-10%

-39%

-29%

-48%

2017 2021

CMP (fils)

Discount to BV %

Discount to NAV %
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Al Imtiaz is committed to aligning its values and business strategy with social and economic needs by
including the responsible and ethical business practices in the implementation of the company’s
activities.

• Al-Imtiaz and its Subsidiaries have 2799 full-time employees from 20 different nationalities; 649
(23%) of which are women.

1

The company manage its social responsibility in providing the necessary support to society to
achieve business benefits and social benefits in the long run and to ensure the continuity of the
company’s work in a manner that reduces the harmful effects on society and the environment.

Key initiatives:
• Participating in the recycling of electronic waste to preserve the environment.
• Adopted a new energy saving lighting system in Al Dhow Tower which saves between 70% and

90% lighting energy consumption.

2

The social responsibility sought by the company aims at its continued commitment to act ethically in
accordance with Islamic law and general laws and customs contributing to the sustainable
development of society in general and the company’s employees.

Key initiatives:
• Supporting the Kuwaiti Autism Society.
• Supporting the Kuwaiti Heart Association.
• Sponsoring the National Cancer Awareness Campaign.
• Supporting the poverty eradication through Zakat & Tatheer Initiatives.

3

The policies and regulations are transparent and clear, which facilitates the decision-making process,
achieves principles of good governance, and separates powers and authorities between both the
Board of Directors and the Executive Management.

• 2 out of 7 Board members are independent members.
• All members of the audit committee are non-executive members.
• 2 out of 4 members of the nomination and remuneration committee are non-executives, and 1

member is independent.
• Have an independent Fatwa and Shari’a Supervisory Board.
• Adopt effective fraud risk control policies.

4

Company
Overview

Environment

Community

Governance

ESG
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Segment Reporting

* All numbers in KD million unless specifically mentioned otherwise

Quarter End

(KD mn) Mar-21 Mar-20

Gross Profit from Subsidiaries 8.4 6.3
Net investment loss (0.1) (10.7)
Changes in FV of investment properties (0.1) (6.6)
Rental Income 0.7 0.7
Associate 0.1 (0.1)
Impairment loss and other net provisions (1.0) (0.9)
Profit (Loss) from Operating Activities 8.0 (11.3)
General and administrative expenses (5.6) (6.7)
Selling and marketing expenses (1.6) (1.2)
Other Operating expenses (0.4) (0.3)
Net Profit (Loss) from Operating Activities 0.4 (19.5)
Depreciation and amortization (0.4) (0.7)
Finance charges (1.0) (0.9)
Other Income 0.2 0.6
Profit from discontinued operations 2.4 0.1
Profit (Loss) for the Period 1.6 (20.4)
Net Profit (Loss) Attributable to Parent 
Company 1.5 (16.9)

Net Profit (Loss) Attributable to Non-
Controlling interests 0.1 (3.5)

Basic and Diluted EPS to Parent (fils) 1.5 (16.4)

Income Statement
Quarter End

(KD mn) Mar-21 Mar-20

IT & Technology Services 2.8 1.0
Financial Services (Real Estate) (0.1) (11.7)
Energy and Construction 0.1 0.1
Pharmaceuticals 3.5 3.2
Associates 0.1 (0.1)
F&B Processing and Packaging 0.6 0.9
Education 0.9 0.9
Gain/(Loss) from Listed Securities Investment (0.3) (4.8)
AIIG Real Estate Properties 0.3 (1.0)
Parent 0.1 0.4
Profit from Operating Activities 8.0 (11.3)  
Operating Expenses (7.6) (8.3) 

Net Profit from Operating Activities 0.4 (19.5)

Net Profit from non-Operating Activities (1.2) (1.0)
Discontinued Operation 2.4 0.1
Non-Controlling Interest (0.1) 3.5
Net Profit (Loss) Attributable to Parent 
Company 1.5 (16.9)
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(KD mn) Mar-21 Dec-20 Mar-20
Cash and Cash Equivalents and Term 
Deposits 24.8 23.3 26.6

Financial Assets at Fair Value through 
Profit or Loss 36.7 41.0 35.5

Accounts Receivable 43.2 79.8 75.6
Other Assets 10.0 11.9 9.6
Properties under Development 1.3 1.3 2.6
Financial Assets at Fair Value through 
Other Comprehensive Income (OCI) 15.4 15.4 24.6

Investment in Associates 34.2 35.4 39.8
Investment Properties 45.8 45.8 50.8
Property, Plant and Equipment 23.3 40.1 40.3
Intangible Assets 58.8 58.8 59.2
Total Assets 293.5 352.6 364.7
Bank Facilities 7.1 9.6 7.7
Accounts Payable and Other Credit 
Balances 33.4 62.4 61.5

Finance Lease Obligation 1.4 2.5 4.7
Murabaha and Wakala Payable 39.3 55.9 50.4

Provision for End of Service Indemnity 4.7 8.7 7.3

Total Liabilities 85.9 139.1 131.6
Shareholder's Equity 183.8 181.7 199.2
Non-Controlling Interests 23.8 31.7 33.9
Total Equity 207.6 213.5 233.1
Total Liabilities and Equity 293.5 352.6 364.7
Book Value Per Share (fils) 177 177 194

Balance Sheet

23

Balance Sheet Capital Structure

1. Long term debt includes Murabaha and Wakala Payable

(KD mn) Dec-20 Mar-20 Mar-21

Short Term Debt 40.5 32.8 21.2

Long Term Debt1 27.5 30.0 26.5

Total Debt 68.0 62.8 47.8

Total Equity 213.5 233.1 207.6

Total Debt / Equity 0.32x 0.27x 0.23x

* All numbers in KD million unless specifically mentioned otherwise
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AL IMTIAZ INVESTMENT GROUP K.S.C. (PUBLIC)
Al Dhow Tower, Khaled Bin Al Waleed St., Sharq 

P.O.Box: 29050, Safat, 13151, Kuwait
Website: www.alimtiaz.com

Investor Relations

AL IMTIAZ INVESTMENT GROUP K.S.C. (PUBLIC)
IR@alimtiaz.com
+965 182 2282
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